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1. KntoyeBble KNNEHTLI.

KnioyeBon KNWEHT, MO onpeferneHuto, SBASeTCs OAHMM K3 Hambonee BaXHbIX KNMNEHTOB.
3avacTylo passuTie 1 NogaepXka NapTHEPCKNX OTHOLLEHU C HUM OKasblBaeTCs peLlatowmmM aktopom
B obecnevyeHun yCTOMYMBOCTM W npouBeTaHus OusHeca KomnaHuu. Kak npaBuno, KriMEHTY
npyucBanBaeTCs TUTYI «KINOYEBOW», €CIN OH :

e CTtabunbHO reHepupyeT BbICOKYHO NpubbINb ( B COOTBETCTBMM C 3akoHOM [lapeTo, 20% knueHToB

npuHocaT okono 80 % npubbinwn);

e [loCTOAHHO NOPOXAAT AOMONTHUTENBbHbIE BO3MOXHOCTU AN yBENNYEHNA 00beMOB NPOAaX;

e PaccmaTpuBaeT Bac B KayecTBe HafleXXHOro napTtHepa / coBeTHUKa AN BegeHUs A0NroCpOYHOro

6usHeca;

e CuuTaeTca ogHUM U3 NMAEPOB B CBOEW MHAYCTPUWM MUnM crnocobeH okasbiBaTb yCcTOM4YnBOE

BNIMsIHNE Ha POPMUPOBAHME PbIHKA B KOHKPETHOW OTpacsu.

[pyroi 0COBEHHOCTBLIO KIHYEBBLIX KIIMEHTOB fABMsieTCs ux GesycrnoBHas npvBrekaTenbHOCTb B
CBA3N C TeMm, YTo paboTa C HMMM NO3BONSET Kak 3HAYMTENbHO CHU3UTb U3OEPXKN (CyLeCTBEHHO
JelueBne pa3BuBaTb OM3HEC Yepe3  CyLLEeCTBYHOLMX KPYMHbIX KIMEHTOB, HEXeNnu co3faBaTtb OTAENbI
npogax Ansl moMcka  HOBbIX), Tak U OCYLLECTBNATb BbICOKOTOYHOE MNiaHMpOBaHUe 1 nonyyaTb JOCTYN
K MOHWUTOPUHIY U3MEHEHUN B PbIHOYHOW cpede vepe3 uccrnefoBaHue M3MEeHsLWmMXca notpebHocTen
KIHOYEBbIX KMNEHTOB.

OpaHako, NpoaomMKeEHMEM 3TUX LOCTOUHCTB SABNSAIOTCS HEKOTOpble NOABOAHbLIE KaMHU, K yucny
KOTOPbIX MOXHO OTHECTM HeobXxo4MMOCTb BEeCTM MOCTOsIHHYK 60pbby 3a JaHHOro KriMeHTa ¢
KOHKYpeHTaMn W pasBuBaTb CTabWibHble OTHOLUEHUS MeXAy HEeCKONbKUMU OpraHn3aumOHHbIMK
YPOBHSIMU B3aMMOOENCTBYIOLLMX KOMNAHWIA, @ He TONbKO MexXay oTaenaMmm npoaax.

Ponb meHemkepa no paboTe € Knto4eBLIMU KIMEHTAMMN COCTOUT B TOM, UTOBbI BbITb «MOCITIOM» CBOEWN
durpmbl. B aTon cBA3M oT Hero TpebyeTcs He TOMbKO YMEHMe npogaBaTth, HO U 3HAHWE OCODEHHOCTEN
pblHKa N KOHKYPEHTHOW cpenbl, rnybokoe noHMmaHne GusHeca KnveHTa U CNoCoBHOCTb AENCTBOBAThL B
KayecTBe KOHCynbTaHTa B 0OnacTax AesTenbHOCTU, HE OTHOCSLLMXCS HEeNocpenCcTBEeHHO K cdepe
00s13aHHOCTEN MeHemKepa.

Oco3HaHMIo 1 accMMUNALMKM ponu MeHegkepa no paboTte C KNOYEBbIMU KIIMEHTaMW MOCBALLEH
OAHOMMEHHBIN TPEHWHIOBLIN KypC, paspaboTaHHbI aBTOPOM CTaTbW; B pamkax gaHHoro ob3opa byaet
paccka3aHo 06 OCHOBHbIX KOMMOHEHTaX 3TOro Kypca. B kayectBe nogroToBUMTENBHOrO YNpaXHeHUs K
ceMuvHapy MeHexepam OTAENoB MNpOAaX npeanaraeTcs CamMOCTOATENbHO COCTaBWUTb  CMMCOK
KNoYeBbIX, (MO MX MHEHWUIO), KIMEHTOB M MOMPOCUTL O TOM XK€ CBOUX KOMSer u3 OTAenoB YMHAHCOB U
MapKeTUuHra.

3atem cnuckn cpasHuBaloTca. OBcyxaeHue pasnuumMi M BO3MOXHBIX MPUYUH MX BO3HUKHOBEHWUS
CTaHOBUTCHA NPOSIOrOM K OCHOBHbIM TEMaMm Kypca :

o KnouyeBon KNUeHT Kak busHec-napTHep;

O6HapyxeHne BO3MOXHOCTEN N HanpaBreHnn OencTBus;

CocTaBneHue nnaHa pasBuUTUSA KNKYEBOrO KITMEHTA;

MeHeg)XMEHT OTHOLLIEHWUI;

MapKeTHroBble KOMMYHWKALMOHHbIE MPOrpaMmbl;

MeperoBopkbl 1 cneumanbHble Npasuiia opraHn3auun B3anMogencTBns C KNOYEBLIM KIMEHTOM;

BepneHue kntoyeBbIX KNMEHTOB (NOBCEOHEBHbIN MEHEKMEHT — 3Tanbl ycrnexa).

2. KnoyeBou KNNEHT Kak bmM3Hec-napTHep.

Bawwn cobcTBeHHbIE NpeacTaBNeHns 0 TOM, HACKONbKO BEMWK MPOrpecc, AOCTUTHYThIN B OTHOLLUEHUSIX
C KNMeHTamu, B JaHHOM Clnyyae K gerny He OTHOCcATCS.

3HaunMbIM ABNAETCA MHEHME KITMEHTa O Ballen OeATENbHOCTU N ero OLEHKMW.

3apavitech criegyowmmMm BONpocamu:


http://www.akademiki.biz/

’, Orpsisok kuuru "Developing Business

.’ with Important Customers” K. Melnikov

www.akademiki.biz

HyxgaeTtcsa nv Baw KIMEHT B Bac B TOM XK€ CTEMNEHW, YTO U Bbl B HEM ?
3akno4aeT niv OH cornalleHns ¢ BanMMmn KOHKypeHTamm ?

Hpasutca nn emy obcyxaatb ¢ Bamun npobnemel 6usHeca ?
MpegnoynTaeT Nn OH BpeMs OT BpEMEHN ToBapbl / YCNyrn KOHKYPEHTOB ?
BbiBOOMT N1 OH Nepuoguyeckn Bac ns cebs ?

OTknagpiBaeT N OH HaMeYeHHble paHee BU3NUTbI ?

OTBeTbI Ha 3TK BOMPOCHI BaXHbl, TAaK Kak OHMN MNO3BOJ1AIOT KJ'IaCCI/Iq.')VILI,VIpOBaTb BaLle noJioKeHne Ha
«necTtHuue» BOCNpuUATUA KrineHTa.

YpoBeHb 1: 6pokep, Topryowmin npegMmetTamm notpebneHus.

LleHa B 4aHHOM cny4dae siBNSeTCS €4MHCTBEHHbIM (haKTOPOM, OKa3blBaloLUM BINSHME
Ha NPUHATME peLleHns O NoKynke. [pyrine akTopbl KMMEHTOM B pacyeT He
NPUHUMAIOTCS.

YyBCTBUTENBHOCTb K BapraLMaM LieHbl OrpOMHa, a NOSASIbHOCTb KIMeHTa CTPEMUTCH

K Hynt0. 3HaK — «0OOWH N3 MHOTUX».

YpoBeHb 2 : npoBaiaep TOBapoB UK YCIyr, , KOTOpbIe Bbl NpeanaraeTe KNueHTy
Hapsiay C MENKUMU BbIro4amu.

Ecnu Balum KOHKYpeHTbI NpeanioxaT HEKoe YCOBEPLLEHCTBOBAHWE NpuW TON Xe LeHe,
KNMEeHT ByaeT oxmaaTtb OT Bac TOrO XKe M B KpaTyailume CPOKU.

YUyBCTBUTENBHOCTD K LIeHE NO-NPEXHEMY BbICOKasi, NTOSNbHOCTb HU3Kas. 3HaK —
«OOMH N3 HEKOTOPbIX».

YpoBeHb 3 : gobasnstowwmi LeHHocTb (the value adder).

B rnasax knvueHTa Bbl reHepupyeTe AOMNOMHUTENbHY LLEHHOCTb, MOMorasi emy
OOCTUrHYTb onpeaeneHHbIx uenen. Hanpumep, 6aHkmp, rHaHCHMPYOLNA NPOEKT
KNMeHTa Nno OTKPbITMIO NPOM3BOACTBA 3a pPyOeXXoM, He TONbKO Bbl4aeT KpeauT, HO U
npeaocTaBnsAeT JONONMHUTENBHY MHpopMaumio, 6raronpUSTCTBYHOLLYIO 9KCMaHCUK
KIueHTa.

Ha aTOoM ypoBHE 4yBCTBUTENBHOCTb K LIEHE CHWXXAETCS, a NOANbHOCTL pacTeT.

3HaK — «0anH N3 N36paHHbIX».

YpoBeHb 4 : GusHec-napTHep.

KrnneHT BoCNpMHUMAaET Bac Kak MHcangepa, «CBOEero Yenoseka». Bawm
cTpaTernyeckue CoBeThbI, Kak, BNPOYeM, 1 npeanaraemble Bamu ToBapbl Unu
yCrnyrun, NOCTOAHHO BHOCSAT BKIaA B YCMEX KNUEeHTa.

YyBCTBUTENBHOCTb K LleHEe KpanHe HM3Kasd, NosrbHOCTb BbICOKas.

KakoBo Balle NonoXxeHne Ha aTon «nectHuue» ? Kyga 6bl nomecTun Bac Ha 3Ton
necTHWUE Ball KNWEHT ? A BalLMX KOHKYpeHTOB ? KakoBbl NpakTuyeckue warum no
NpeoaosieHNIO CTYNEHEN 3TOM NeCTHULbI ? 3T BONPOCHI CTAHOBATCA 00CY>KAEHUS U
TPEHWHra B NepBOM YacTh cemmHapa.

3. OBHapy>xeHne BO3MOXHOCTEN N HanpaBrneHnn JENCTBUS.

Baw kno4eBOM KMMEHT MOSIOH BO3MOXHOCTEW. Hanpumep, BO3MOXHOCTEN ANSA pa3BuTusa Ou3Heca,
cbopa nHopmaLmm O pbiHKE, BCTPEY C BNUATENbHLIMU NIOAbMU U 4p.
CyLLeCTBYIOT pa3nuyHble cnocobbl onpeaeneHnss «MecTonoNOXeHNSA» BO3MOXHOCTEN N KOHLLEHTpauum
Ha TeX U3 HUX, KOTOpble BbIABMAKTCA MyTEM aHanu3a OusHec-uenen Bawero KnueHTta, ux (U Bawmx)
KOHKYPEHTOB, a TaKkKe KOSIMYECTBEHHbIX U KA4eCTBEHHbIX NOKa3aTenen o6 beMoB Npoaax.
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PesynbTaTom 3TOM YacTu CEMMHapa SIBMSIETCS BbISIBNIEHWE, aHanM3 1 rpynnupoBka BO3MOXKHOCTEN B
HECKObKO KIaccoB, KOTOPbIE MOMOryT BaM, Hanpuvep:

® YBENMYUTb UCMONb30BaHNE MM NPOAAXKN BALLEro CyLLEeCTBYOLLEro NPOAYyKTa;
® YNyYLWKUTb YPOBEHb 0OCNY>XNBaAHUS;
e pacwmpuTb BegeHne busHeca.

OOHOBpPEMEHHO PAaCCTaBMIAKTCA NPUOPUTETBHI C TOYKM 3PEHUS Ballen NOoTpeOHOCTU BO BPEMEHW,
[eHbrax u nepcoHarne OTHOCUTENbHO KaXKAOW M3 BO3MOXXHOCTEW, C OOHOW CTOPOHLI, U MO KPUTEPUIO
Bblroga / otaava, ¢ opyromw.

4. CocTaBneHue nnaHa Pa3BUTUA KINKOYEBOIO KINMEeHTa.

OTan 1. [NocTaHoBKa uernen Ansa KNYeBoro KNneHTa (470 Bbl XOTUTE AOCTUTHYTb M K KAKOMY CPOKY).
Bawwn uenu gomxHbl 6bITb «3epKanbHbI» LensM Ballero KrumeHTa, Hanpumep : Bbl — KHUronsgaTtenb 1
Ball KNWEHT — Brageney KHWXHOro MarasmHa — xoTen Obl opraHusoBaTb CNyx0y OOCTaBKW KHWUM MO
noyTe ANs nNogen MeHCMOHHOro Bo3pacta. Torga Baww uenu mornu Obl BbirMsgeTb criefyowmm
obpasom:

Okasatb nomouwb B dopmaTe «gobaBneHus ueHHocTu» (adding-value fashion) n npegoctaButb
MapKeTUHIOBbIE UCCEeAoBaHMs N0 HAMEYEHHON LeneBor NoTPeObnTENbCKON rpynne;

PaspaboTtaTb BHYTpPEHHUI NpoLecC ynpaBreHusi ToBapHbIMK 3anacamu Ans 6bicTpon o6paboTkm
HebonbLUNX perynapHbIX 3aka3oB OT BragenbLa MarasuHa;

Cos3gatb (BbIMYCTUTb) HOBYKD CEPUIO KHUM MO AOMaluHeMy pykogenuio n gobutecs gonn B 10%
3aKka3oB Mo No4Te Yepes 6 mecsLeB nocrne 3anycka cepumn.

OTtan 2. PasBuTve cTpaterMm M TaKTUKW OCYLLEeCTBIeHus nnaHa. [MpoucxoguT nytem aHanusa
YeTblpeX NyHKTOB :

MpoaykT / ycnyra (NOTpebHOCTb B M3MEHEHMU AM3aliHa, NoAYEPKUMBaAHUA APYrMX BbIrod, Npoaaxe
APYrnx KonnyecTs unmn paspaboTke KapanHanbHO HOBOMO NPeArioXeHUs);

LleHa (cywecTtByeT nnm NnoTpebHOCTb B CHWXXEHUU LeHbl Ana 3aBoeBaHus 6onbluen gonu busHeca
BalUero KI4YEBOro KveHTa U MWHMMU3ALMM BO3MOXHOCTEN [ANsi KOHKYPEHTOB CKOMUPOBaTb Ball
NPOAYKT; NPEASIOKNTL HOBbIN NPOAYKT MO M3HAYanbHO BbICOKOW LieHe ANnsi MakCuMmn3aLummn Ballmx BbIrog,

nap.)

MpoaBwmxeHne ToBapa (kakMum 06pa3oM Bbl HaMepeBaeTechb WCMOfb30BaTb KOMMYHMKATUBHbIE
npoLecchl AN AOCTUXKEHUS Lienei Ballero KrnYeBoro KIneHTa) — HaunyylvmMmn cpeactTBaMm siBnsioTcs
BCTPEYM, MpeseHTauum / cemmHapbl, BbiCTaBKM / SipMapKu, CMOHCOPCTBO, BHYTPEHHME HOBOCTHblE U
NH(OPMaLIMOHHbIE NMUCbMA);

MecTo (place) — Ana 4OCTWXKEHMS Lenen Krno4eBoro KnMeHTa, BO3MOXHO, NoTpebyeTcs : U3MeHUTb
mMeToAbl AUCTPUOYLMW, MOBbLICUTL Ka4yecTBO MpOLEAYpP KOHTPOSS, CHU3UTb MU3OEPXKKM MyTeM MOKynKu
BHELLUHMX YCNyr Mo AOCTaBKe, MPOBECTU NMOMCK AONONHUTENbHBLIX KaHanoB cobiTa v ap.;

PasymeeTtcsa, aTomy npoueccy COnyTCTByeT OLeHKa HeobXxoaumbIX pecypcoB (nepcoHan, Bpems,
durHaHcbl), a Takke paspaboTka TakTMKu (pa3bueHue cTpaTerMm Ha psg cneumduyecknx OENCTBUN,
KOTOpbl€ A0MKHbI ObITb BbINOMIHEHbI B TEYEHME ONpeaeneHHOro nepruoga BpeEMeEHM.

OT1an 3. CobCcTBEHHO cocTaBneHne nnaHa B NMCbMeHHON hopme 1 ero obcyxaeHve —
copepXaTtenbHbI pe3ynbTaT 3TON YacTu TPEHWHra.

5. MeHeg)XMEeHT OTHOLLEHU.
3anorom ycnewHoro MeHeakKMeHTa OTHOLIEHUI ABNSIETCA YBENVMYEHVE Ballero BAUSIHUA Ha Nuuo,
NPUHNUMAatOLEEe peLleHNsa B KOMMaHUKM KITOYEBOro KnneHTa. [Ans aToro Bam HeobxoamMmo:
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UeTko npeacrtaBnidaTb cebe, 4TO BbI XOTUTE KOMMYHULNPOBATD;

YeTko npeacrtaBnidaTb cebe «KTO eCTb KTO» B npouecce NpuHATUA peLleHnd;
lMNoHumaTb BHYTPEHHNE NONNTUKN 1N npouenypbl B KOMMNaHUU KIUEHTAa;

CocTtaButb OopraHn3auMOHHYKO KapTy KOMMNaHUM KnneHTa ansa J'Iy‘-lLIJeI7I OPUEHTUPOBKN;

NHnummpoBaTb «3epKanbHble» B3aMMOOTHOLLEHUS;
CospgaTb ceTb KOHTAKTOB B KOMMaHUM KNUEHTa W, TakuM 06pa3oM, MO3HAKOMUTLCS CO BCEN KOMMNaHWeN;

B xome cemuHapa nogpoGHO wuccrnegyeTcsl Kaxabli M3 3TMX MNYHKTOB. Tak, B 4acTHOCTH,
OnnCbIBalOTCA TUMbI NoAen, 3aAeACTBOBaHHbIX NPSMO UMM KOCBEHHO B MPOLIECCE MPUHATUSA peLleHui
(«NpPUHMMAaIOLWMIA PEeLIEHNE», «OKa3blBalOLWMUA BIUSHUE», CTMOHCOP», «aHTUCMOHCOP», «BOcXoAasLlas
3Be3fa», «3akaTblBalollasics 3Be3far») U cnocobbl B3aumogencTeus ¢ HUMmn. PaccmatpuBaeTcss nnaH
MOCTPOEHMSI «OPraHM3aLMOHHOM KapTbl» W anropuTM CO34aHUS CETUM BHYTPEHHUX OTHOLUEHWA B
KOMMaHuu.

6. MapKeTUHroBble KOMMYHWKALIMOHHbIE NPOrpamMMbi.

®yHKUMM NporpaMMbl : CO34aTh LUMPOKYH OCBEAOMIIEHHOCTb O NPOAYKTE Yepes KrHYeBOoro KIneHTa;
YCUINUTb CTpaTermyeckoe MapTHEPCTBO C KIIMEHTOM, MHGOPMMPOBAaTbL 06 3BOMOLMUM NPEasioKeHUn o
ToBapax / ycnyrax, KOTopbIM/ pacronaraeT Kro4YeBOon KINEHT.

Co00LEeHUS — KaK NPaBuUIo, TUMUYHbIE COOBLLIEHNSI OTHOCATCS:

e K Bawer koMnaHuM — pa3mep, 40N pblHKa, YPOBEHb 3KCMEePTU3bl U MHHOBALK,

e K Bawemy npoaykTy unm ycnyre — BoiroAbl, noptdens 6peHaoB 1 NnaHnpyemoe pasBuUTUE;
e K OCHOBHbLIM TEHAEHLMAM B CEKTOPE BaLUMX KIOYEBbLIX KIMEHTOB;

e KpuTnyeckune pbiHOYHbIE haKTOPbI ANs BaLLMX KIHOYEBbIX KITMEHTOB :
TexHonornyeckne N3MeHeHus;
[lemorpaduyeckme xapakTepUCTUKM HACceneHnsl U NoTPeBGUTEeNbCKUX rpynn;
HoBble KOHKYPEHTbI;
MpaBUTENbLCTBEHHOE perynvpoBaHue.
MpaBunbHbI NOAGOP TUNOB COOBLLEHMIA U COOTBETCTBYHOLLMX KOMMYHUKALMOHHBLIX UHCTPYMEHTOB
(npecc-penusbl, ceMmnHapbl, BbICTABKM U Op.) NO3BONSET COCTaBUTb KOMMYHUKaLMOHHYO Mporpammy,
KoTopasi 6yaeT ucnonb3oBaHa B AanbHeENLWem Npy B3anMOAEeNCTBUM C KITMEHTOM.

7. Neperosopsbl U crnieynanbHbie Npasuna.
O6GHapyxeHne BO3MOXHOCTEM W COCTaBfEHWE MriaHa pasBUTUSA Ballero KH4YEBOro KrveHTa
ABMAKTCSA LeHTPpanbHbIMU MYHKTaMn paclumpeHns bGusHeca ¢ KNMeHTOoM.

KakoBbl e cnocobbl n cpeacTBa npeBpaLleHns 3TUX BO3MOXHOCTEN B peanbHOCTb ?
e CoBepLueHCcTBOBaHME NepcoHarbHbIX HaBblkoB 0bLweHna (building rapport with your customer);
Mpogaxa peweHnin npobnem;
CospaHue ybeauTernbHbIX TOProBbIX NPeaoXEHNN;
[MpoBeaeHne BeIMIPbILLHBLIX Npe3eHTaumn (winning presentations);
BeneHwve agppeKkTnBHbBIX MeperoBopoB.

Bce 3t nyHkTbl NogpoBHbIM 06pasoM uccriegyroTca M oTpabaTbiBalOTCA B Mnpouecce TpeHWHra
NPONoOpLUOHarbHO NOTPEBHOCTN Yy4aCTHUKOB (3aBUCUT OT UX YPOBHS).

8. BegeHue KnoyeBbIX KNMEHTOB (MOBCEAHEBHbIN MEHEAXKMEHT).
BOBrieveHne B chepy CBOEN OeATENBbHOCTU HOBOIO KMOYEBOMO KMUEHTA;
COCTaBJfieHNe NPoUNA KNOYEBOro KIMEHTA;

opraHusaums paboThl (BKIOYas BCe NYHKTbI, N3NOXEHHbIE BbiLLE);
COCTaBMNeHne AHEBHUKA KITHOYEBOro KINNEHTa;
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dopmaTtbl OOHOBMNEHNS AAHHbIX;

0030p NnaHa pasBuUTUS KITMEHTA;

BHYTPEHHAS KOMMYHUKaLNS;

BCTPEYN C KNMEHTOM M NoaaepkKa NPUHATBLIX PELLEHWIA;
3aBepLuaroLunm aTan.

DTy KHUTY LEIMKOM BBl MOXETE KyNIUTh Ha HAILIEM CAWUTE I10
CCBUIKE:

www.akademiki.biz/biblioteka-jivoi-informacii/kniqi
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